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Q1: How long have you been a consultant? 

• Answered: 95    Skipped: 1 



Q2: How much time do you allocate to your 
consultancy business? 

• Answered: 95    Skipped: 1 



Q3: How do you trade ?  

• Answered: 91    Skipped: 5 



Q4: What type of service do you provide? 
(please tick all that apply) 

• Answered: 91    Skipped: 5 



Q5: What type of clients do you work for? (tick 
all that apply) 

• Answered: 91    Skipped: 5 



Q6: What is your main source of new business? 

• Answered: 91    Skipped: 5 



Q7: Have you attended RSC Consultancy Group 
meetings? 

• Answered: 87    Skipped: 9 



Q8: Which other types of activity would be of 
most interest to you (tick any that apply) 

• Answered: 84    Skipped: 12 



Q9: Are you listed on the Directory of 
Consultants? 

• Answered: 84    Skipped: 12 



Q10: Could you suggest topics for presentations 
at our future meetings or webinars? 

• Some popular suggestions that we haven't addressed 
recently were; 

– writing proposals 

– contracts and agreements 

– working with overseas clients / Brexit implications 

– getting leads and closing deals 

– IT & data security 



Q11: What else could we do to help you get 
more from your CG membership? 

• Suggestions included;  

– local meetings or networking events 

– coaching and mentoring 

– facilitating collaboration to tackle larger projects 

– providing proforma documents for agreements & 
contracts. 


